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Modérateur et Panélistes

Modérateur: Wassim Khrouf, OECT Tunisie, cabinet ACW

« Arnaud Debray — Fondateur de son cabinet d’expertise — comptable en France avec 6 associés et
employant 150 collaborateurs. Il a été vice-président du Conseil supérieur de l'ordre des experts-
comptables pendant quatre ans et dirige aujourd’hui la Fédération Internationale des Experts-
Comptables Francophones, ou FIDEF, une Fédération des comptables agréés et des instituts de
contréle de langue Francais représentant 55 Organisations professionnelle membres dans 37 pays.

« Yasmine El Ramly - Yasmine est conseillére technique au groupe consultatif SMP de 'lFAC. Elle est
également actuellement directrice — Gouvernance a 'AICPA. Avant de joindre a I'AICPA, Yasmine a
travaillé pour cabinets comptables de différentes tailles aux Etats-Unis et au Canada : Un Big Four, un
cabinet d’envergure nationale et un cabinet local.
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Pour des cabinets preéets pour le futur

« Plan d'action pour la transformation de la pratique
professionnelle

PLAN D'ACTION POUR
- Une feuille de route pour I'avenir LA TRANSFORMATION SIS
— Embrasser le changement
— Tirer parti de la technologie
— Focus sur la gestion des talents

— Faire évoluer le modéle d'exploitation du cabinet et
développer des services de conselil

« Page Web d’édiée présentar_lt .d.es_ SR e
exemples / études de cas d'initiatives
SMP et OP innovantes

S
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Presenter
Presentation Notes
IFAC, through the SMP Advisory Group, had recently launched the ‘Practice Transformation Action Plan – A Road Map to the Future’ on May 1. This is a short publication (18 pages) that captures key messages and initiatives under 4 themes for firms to consider to evolve to be “future-ready”. The French version is also available.

This publication is part of a dedicated web page on practice transformation, which features other relevant material to help firms including videos and articles, PAO initiatives and case study/ examples. 


=
Adopter et intégrer la technologie

1. Mener une analyse de I'environnement

2. S'aligner sur la stratégie a long terme et
formuler un plan de mise en ceuvre réaliste

3. Adoptez le Cloud

4. Impliquer les clients dans les décisions
technologiques

5. ldentifier et soutenir un champion de la
technologie interne

I
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Fundamental to all future successful firms will be embracing technology to improve practice efficiencies, enhance how clients are serviced and expand the range of services provided.

Five key initiatives to successfully adopt and embed technology include:

Conduct an Environment Scan – the first step is to look outwards – not inwards. Consider what is happening in the world right now and how it will affect the practice. How can technology help improve efficiencies, productivity and quality, lower costs, attract staff and maintain and add new clients – what can be automated?

2.   Align with your firm’s IT strategy with the long-term strategy.  Firms should identify which technology is best aligned with their strategy (e.g., growth targets and service offerings) and consider the relevant business need, available budget and marketplace opportunities. The return on investment (ROI) should be calculated, but the risk of not investing (RONI) should also be considered. 

3.   Adopt the Cloud. Cloud technology has become a key part of the accounting industry. Practitioners can now serve clients from anywhere at anytime. 

4.   Involve Clients in Technology Decisions. Clients want to hear about developments that can save time and money. Involving clients un new technologies through virtual meetings and client portals helps create transparency and highlights a long-term vision for all involved. 

5.   Identify and support a technology champion. Staff should be empowered to follow technology trends and inform the firm about possible future opportunities and challenges. Identify and position a passionate team member to take the lead in implementing a new technology initiative. 




Offrir un apprentissage et un développemen
continus

2. Donner au personnel les moyens d'innover

3. Faire des discussions transparentes sur
I’évolution de carriere

4. Introduire le “Flex-Time” (flexibilité du temps de
travail)

5. Utiliser une variété de techniques de
recrutement, par exemple des médias sociaux
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Staff are the most valuable asset of any firm. Investment in talent management should be a top priority. Five talent management initiatives include:

Offer On-going Learning and Continuous Development. All staff need to invest time every week to remain current in particular with digital skills. Firms should publicize initiatives and investments they are making in training and personal development. Soft skill, in particular, has also been an area of emphasis in recent times. 
Empower Staff to Innovate. All staff should be encouraged to provide suggestions for potential new service lines or how best to utilize technology. 
Engage in Transparent Career Progression Conversations. The next generation of accountancy professionals is focused on developing their careers, attaining new capabilities and recognize the importance of on-going feedback instead of more annual reviews.
Introduce Flex-Time. The new model of talent management is flexible and varied, which includes the opportunity to work remotely. 
Use a Variety of Recruitment Techniques. Transformation involves changing recruitment approaches.  Today all firms are expected to be active on social media. Not having a presence is a significant missed opportunity. Consider future staff needs e.g. employing non-accountants/ technology/ data experts. 


=
..... Pour prospérer

1. Passer d_es services_ transactionnels
aux services strategiques

ARE EVOLUER|L
MODELE D’EXPLOITAT

2. Reéeévaluer les services fournis et les DE LENTREPRISE ET

?RF;T:iSﬂRW | .

stratégies de marketing
Se lancer dans un marché de niche

4. Utiliser les reseaux, les associations
et les alliances pour ajouter de la
valeur

5. Effectuer un examen stratégique
regulier

I
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These are stressful times for SMEs. They will need support from their trusted advisors more than ever. There is also an opportunity for firms to evolve their operating model and build advisory services on a longer term – post Covid-19. 

5 initiatives to adapt the firm model and build advisory services (in order to thrive):

Move from Transactional to Strategic Services. Firms need to be more proactive than reactive and shift from hindsight to foresight using data-driven insights. Technology tools enable an opportunity to provide information to clients in real-time. Firms need to do more with data to remain relevant. 
Re-Evaluate the Services provided and Marketing Strategies. Practitioners need to establish more regular and ongoing communication with clients. Listen to their needs and provide the necessary support. Remember the saying “They don’t care how much you know until they know how much you care”. Firms need to see opportunities and react. E.g. IT security, analyzing data to provide insights. Recent weeks have seen an uptake of services such as those relating to helping SMEs with their cashflow projections, preparation of new business plans, restructuring activities, and reviewing business continuity plans for many others. But, what about the extended future? What will be the market in 2-3 years time? How about 5 years from now? Do you have a cohesive business strategy/ plan for that?
Move into a Niche Market. Specialization in a niche market offering could be a way forward. It could be a field where the firm has a high degree of industry and/or specialized technical understanding and knowledge. Should you start with building up your knowledge capital now? It may be slower but it may be less costly. 
Use Networks, Associations and Alliances to Add Value. The benefits of joining can include access to training and development as well as new tools and resources. There is significant value in building strong referral networks with other firms and advisers (e.g. cyber security experts).
Conduct a Regular Strategic Review. It is important for leaders to regularly schedule time to periodically review the firm’s strategy, structure, services, culture and operating model. This is important given the pace of change. The review might explore new approaches to pricing e.g. instead of billing an hourly rate, the firm could set prices for business advisory services on perceived or estimated value to the client. 
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Session de Sondages

Session de Sondages

(2 questions)
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2 Poll Questions
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For Panel Discussions


O
Le nouveau demain

- i Lo e .

N FAC SMP Community
Guide to Practice \

Management for Small-

and Medium-Sized
Practices

N araC_smp

f International Federation of Accountants
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IFAC has a range of resource available to support small firms. 

The Knowledge Gateway has over 1,000 articles, videos and thought leadership on topics impacting the accountancy profession and over 3,600 external resources. The Latest is a bi-weekly newsletter which summarizes the news, resources and discussions added every two weeks. You can tailor the e-mail to focus on some or all of the Gateway areas. To register visit www.ifac.org. 

The Guide to Practice Management provides comprehensive guidance to help SMPs. The fourth edition is organized into eight stand-alone modules, with a comprehensive range of topics including: Strategic planning, Practice models, Firm expansion, Managing staff, Leveraging technology, Client relationship management, Risk management and Succession planning. We are trying to encourage French PAOs to consider translating this and other publications. The process to seek permission to translate is very straight-forward – I can assure you. 

We are also active on social media. Do follow us.





	Comment les petits cabinets peuvent-ils évoluer dans l'environnement Covid-19?
	Modérateur et Panélistes
	Pour des cabinets prêts pour le futur
	Adopter et intégrer la technologie
	Domaines que les SMPs peuvent faire évoluer 
	….. Pour prospérer
	Session de Sondages
	Modérateur et Panélistes
	Le nouveau demain

